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Home-Seller’s Service Package 
Plan your home sale efficiently with my free market analysis and  

pre-selling consultation. Call or text for an appointment. 

Schedule an Appointment 317-319-9012 

Cool DIY Halloween 
Décor Ideas 

From Harry Potter floating candles, to 
creepy window silhouettes cut out of 
construction paper, to hand-lettered 
signs that say things like “The Dead & 
Breakfast Inn,” there are many 
inexpensive ways to decorate for 
Halloween. To find ideas, run a Google 
search for “DIY Halloween décor.”   
 

Before putting your 
home on the market, 
you'll need to prepare it. 
But how much should 
you do, based on how 
much it's going to be 
worth when you sell? 

The 3 Least Expensive 
Pre-Selling Preparations. 
At a minimum, you 
should do deep cleaning, 
deferred maintenance, 
and simple painting (if 
needed). These are low-
cost improvements that 
have tremendous  

impact on the sale of a property, especially deep cleaning. Even a fixer-
upper can fetch a better price if it's been polished up.  

If the condition is extremely deferred, there may be a point of 
diminishing returns. How much is enough? This will be specific to your 
property, so let’s discuss it during our pre-selling consultation. 

Which Costly Renovations? By adding a $20,000 new kitchen, your home 
might sell for $30,000 more, giving you a $10,000 profit. However, you 
don't want to over-improve a home compared to your neighbors, or 
you'll simply be throwing money away.  

Before making improvements to raise your selling price (vs. because you 
want to enjoy them yourself), you should have a careful appraisal done 
to determine the value of comparable features.  

You can either pay for a private appraisal ($350-$700), or contact me for 
an analysis of the likely value of various improvements. I do this free as 
part of my home-seller's service package. Contact me to schedule a 
preliminary appointment as much as a year in advance of your target 
selling date.  

“The Devil Is in the Details” 
This idiom originally may have been 
“God is in the detail,” but the meaning 
has shifted. Today the meaning refers 
to something being more complex 
than it seems, and that botching a few 
details can ruin the whole thing. 

For example, buying or 
selling a house can seem 
simple on the surface… 
but the devil is in the 
details.  

Don’t let the devilish details derail 
your deal. Count on me when you 
need real estate services.  

317-319-9012 

How Much 
Work Should 
You Do before 
Selling? 



 

 

 
 
 

  

I once had eyes, but now I'm blind. I once had thoughts, 
but now I'm empty. What am I? OCTOBER QUIZ QUESTION 

 

For Fun: Inspirational Stories for Employees 

The Natural Order of Things #1 

A sales rep, an administration clerk, and their manager are walking to lunch when 
they find an antique oil lamp. They rub it and a Genie comes out. The Genie says, 
“I’ll give each of you just one wish” “Me first! Me first!” says the administration 
clerk. “I want to be in the Bahamas, driving a speedboat, without a care in the 
world.” Poof! She’s gone. “Me next! Me next!” says the sales rep. “I want to be in 
Hawaii, relaxing on the beach with my personal masseuse, an endless supply of 
Pina Coladas and the love of my life.” Poof! He’s gone. “OK, you’re up,” the Genie 
says to the manager. The manager says, “I want those two back in the office after 
lunch.” Moral of the story: Always let your boss have the first say. 

The Natural Order of Things #2 

A crow was sitting on a tree, doing nothing all day. A rabbit asked him,” Can I also 
sit like you and do nothing all day long?” The crow answered: “Sure, why not.” So,  

the rabbit sat on the ground below the crow, and rested. A fox jumped on the rabbit and ate it. Moral of the story: 
To be sitting and doing nothing, you must be sitting very high up. 

The Strange & Mysterious Story 
of the Ouija Board 

If you’ve never laid hands on a Ouija Board (pronounced 
wee-jee or wee-ja), the idea is that two or more people sit 
around the board, place their finger tips on the planchette 
(a teardrop device), pose a question, and watch as the 
planchette moves from letter to letter, spelling out 
answers seemingly on it’s own. 

How did such a strange device come about? In the late 
1800's contacting spirits was a common parlor activity, 
through séances, automatic writing, and table turning 
parties. The Ouija Board is an extension of the automatic 
writing phenomenon, in which a person is said to be able to  
write words spoken to them by spirits. There were already many “talking boards” in use in the late 1800’s, but it took 
entrepreneur to see the profit potential. Businessman Elijah Bond patented the planchette device on May 28, 1890 
after “proving” it worked, so Bond is credited with the invention of the Ouija board concept, if not it’s name. 

It was an associate, William Fuld, who took over the talking board production and is credited with its popularity—and 
its name, Ouija. Fudd initially claimed he learned the name "Ouija" from using the board and that it was an ancient 
Egyptian word meaning "good luck." As the boards became more widespread, he popularized the etymology that the 
name came from a combination of the French and German words for "yes." 

The Ouija Board is still a popular slumber party activity, and still making money for the Hasbro Toy Company, which 
took over production in 1991. To learn more about the weird world of Ouija, Google “History of the Ouija Board 
videos.” You’ll find a window into the late 1800’s and early 1900’s mindset. 



 

 

 

 

 

 

 

 

 

 

 

  

What a Year so far! 
 

 

Thank you in advance for referring me to 
your good friends & family. 
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The Dangers of Mouth Breathing  
Experiments in sleep disorders have shown us that interrupted sleep caused 
by sleep apnea and mouth breathing can lead to obesity, periodontal 
disease, hypertension, fatigue, and mental decline. Mouth breathing is more 
common than apnea, and can make apnea worse. In one experiment, 
researchers blocked the nostrils of subjects for 10 days in order to force 
mouth breathing. In that time, blood pressure rose by 13 points on average 
for otherwise healthy individuals, edging them into stage-one hypertension.  

What causes Mouth Breathing? The most common reasons are a stuffy nose caused by allergies, followed by a 
deviated septum. Lying down makes it worse. The blood vessels inside your nose swell and constrict. You would think 
that opening your mouth would help you breathe better, but the reverse happens. Opening your jaws causes the 
tongue to slump backward, obstructing your airway.  

How to Reduce Mouth Breathing. Avoid eating close to bedtime, because stomach juices can come into your nose 
and sinuses, causing inflammation. Nasal saline irrigation can draw out water from nasal membranes. Nasal strips 
work for some people. Some people have had success with taping their lips nearly shut to keep them from the habit 
of mouth breathing—though I’d check with a doctor before doing that! (Compiled from multiple sources…always 
check with your doctor before trying new methods of treatment for any health issue.) 

 

Want to Win a $10 Coffee Card? 
Hey, I love giving away these gifts! You can help me, too, by telling 
people about my real estate services. I’m happy to send them my 
newsletter. To play, email me the answer to the question on the front 
page. Put the word QUIZ in the subject line.  
tim@lordrealestategroup.com 

 Last Month's Q: Where did the word LANDLORD come from? (Bonus: 
Is the landlord always the owner of the property?) A: In medieval 
times, a landed estate was owned by a Lord of the Manor. Today, 
anyone can be a landlord, even a renter who sub-lets a property. 

Congratulations to last month’s winner!   

4 Last Minute Halloween Costume Ideas 
1. Everyone at the company dressed up for Halloween. One guy wore a white 

T-shirt with 98.6 printed on it. Someone asked what he was, and he said, 
“I’m a temp.” (98.6 degrees Fahrenheit)  

2. My husband refused to dress up for a couple’s 
party. So I dressed in green and gave him a 
sign to hang around his neck. Our friends were 
green with envy at our simple costume pun. 

3. My friend showed up dressed in fake glasses, 
nose and mustache. She wore a sticker that said 
Blessing. She was a blessing in disguise.  

4. My brother wore a T-shirt with Fe printed on it. 
He was Iron Man. 

Free Report 
SHOULD YOU APPLY FOR 
AN ONLINE MORTGAGE? 

What are the drawbacks and 
advantages to applying online? 
What are the risks and 
rewards? How can you know 
which sites are best to apply 
at? Contact me for a copy of 
this eye-opening report. 

tim@lordrealestategroup.com 

317-319-9012 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

This newsletter is for entertainment purposes only.  Credit is given to the authors of articles that are reprinted when the original author is 
known.  This information is solely for entertainment, and should not be substituted for medical, legal, financial or tax advice.  Do not hold us 
responsible for actions you take without proper medical, financial, legal or tax advice. This is not intended as a solicitation of listed property. 

Tim Lord - Lord Real Group 
Lord Real Estate Group 
5455 W 86th Street, Suite # 160 
INDIANAPOLIS 
RB14028457 

Tim Lord - Lord Real Estate Group 
317-319-9012 
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Where Are All the Home Buyers Coming From? 
During the first half of 2020 real estate prices shot up. The reasons? Extremely high buyer demand and low 
inventory of homes for sale. Expert consensus is that the remainder of 2020 will be similar. 

You may wonder where all the buyers are coming from in the middle of a pandemic. The answer is that many of 
them were already here. The number of buyers entering the market in early 2020 was already high. At the same 
time, there have been far fewer sellers than expected. The result is lower inventory for a higher number of buyers. 
It’s a trend that’s likely to continue as long as interest rates stay low. 

The upshot is that it's a great time to sell. In fact many home owners are selling and moving into rentals or 
temporary housing in order to take advantage of high prices. Buyers are staying interested  
because of low interest rates—and because any correction in prices could take many years.  
They simply don’t want to wait. Who can blame them? 

Should you sell now? Contact me for a no-obligation home selling analysis to help 
you get the information you need to decide. 
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