
 

  

AFTER GETTING AN OFFER:  
WHAT SHOULD SELLERS EXPECT? 

AT THE START, REAL ESTATE TRANSACTIONS ARE 

FACILITATED BY REAL ESTATE AGENTS. BUT ONCE AN 

OFFER IS GENERATED, MANY OTHER PLAYERS GET 

INVOLVED. HERE’S WHAT YOU SHOULD KNOW… 
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1. WORK WITH YOUR AGENT  
Your real estate agent will tell you all the steps you need to 

take throughout the closing. Closing is the term given to the 

activities associated anything that happens after the offer is 

negotiated until the title is registered in someone else’s 

name. Most homes close within 30 to 60 days after the offer 

is accepted. 

2. ESCROW / LAWYER 
Some US states use real estate lawyers to close property. 

Other states use escrow companies to close properties. Your 

real estate agent will help you know which is which, and help 

you get set up correctly.  

Escrow is the name of the third party company that holds 

onto the buyer's earnest money deposit, and handles all 

funds and contracts in between. In lawyer states, the lawyer 

may hold escrow funds for you and handles the contracts.  

It will be the responsibility of either the escrow officer or your 

real estate lawyer to facilitate the transfer of funds from one 

party to the next. 

3. TITLE COMPANY  
The title company researches the title of the property to 

make sure there are no liens or other encumbrances. Your 

real estate agent or real estate lawyer will open the title 
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request for you. Often the title and escrow is handled by the 

same company in escrow states. 

"Clouds" on your title can include old property line 

boundaries, tax liens, contractor liens, counter-claims, etc. 

Often these old liens are "cleared" without issue. Sometimes 

a lien may need to be paid out of your closing proceeds. If a 

property line is in dispute, you'll need to clear that up before 

closing can happen. Your title representative will help. 

WARNING ABOUT PHISHING SCAMS: Once escrow and 

title are opened, you'll probably hear from a lot of different 

assistants and others involved in helping the escrow officers 

or lawyers. Keep a close eye on who is emailing you...make 

absolutely sure you recognize the email you're getting. It's 

easy for criminals to spoof escrow and title emails, so never 

send any secure documents without proof you recognize the 

email address. Pay close attention to the exact URL of the 

address. Make sure for example that it is 

john@titlecompany.com and not john@title-company.com.   

4. TITLE INSURANCE 
Both buyers and sellers may need to obtain an insurance 

policy to protect themselves from un-discovered "clouds" on 

title. This is all handled automatically by the lawyer or title 

representative, so there's nothing for you to do. NOTE: Title 

insurance is not required if there is no lender in the deal. 
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What does title insurance do? If during the process of title 

search, there is a failure to find discrepancies with official 

documents such as county land records, tax liens on the 

federal or state level, or in bankruptcy court, the buyer has 

recourse, but the seller won't be on the hook. The policy also 

covers disparities found years later. Title insurance is a one-

time fee at closing. Your real estate agent can explain title 

insurance to you if you have further questions. 

5. CLOSING COSTS 
Closing can be expensive. You should expect to pay 8% to 

10% of the final sale in closing fees, including real estate 

agent fees, real estate lawyer fees (if relevant), taxes, 

escrow and title company fees, and lender fees. Everybody 

has a fee!   
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6. DISCLOSURES 
As part of your listing process, your real estate agent will 

have you sign various disclosures about what you know and 

don't know about the property. The title company will also 

have disclosures for you to sign. Some will be related to their 

business, and others might be related to discoveries they've 

made about your property after doing title research. Read 

everything and understand how it affects you.  

7. CONTINGENCIES 
Throughout the transaction, 

there are many time-

sensitive activities that must 

be completed by specific 

dates. Otherwise, a buyer 

could drag his feet and 

months could go by! For that 

reason, dates for specific 

activities are written into your sales contract.  

For instance, the home inspection has to be completed by an 

agreed-upon date. The appraisal, etc. too. If any of these 

dates are missed, you have the option of nullifying the deal, 

possibly keeping the buyer's earnest money deposit. Usually 

if any date is missed, the real estate agents are on top of it 

and will have already seen it coming. They'll let you know the 

reason, and you'll have the opportunity to update the 

contingency. 
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8. HOME INSPECTIONS 
Most buyers require a home inspection before they close on 

a home. If an inspection report comes back with issues, the 

buyer and seller must negotiate terms to correct the 

problems. Several options exist. The sale price might be 

reduced, or the seller may prefer to make the improvements 

or corrections themselves. Home sellers must come through 

with the negotiated plans to complete the closing process.  

 

You are required to make your home available for home 

inspections. If you do not make your home available for 

home inspections that are agreed to in the contract, then 

your buyer may walk away from the deal, or even ask for 

compensation from you. During the home inspection 

negotiations, the buyers have the right to ask for specific 

certification to ensure the health of the house. This includes 
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the condition of the roof, termites, and/or sewer inspection. 

Certificates of proof are due during closing.   

9. APPRAISAL 
The buyer's lender will require a home appraisal. The buyer 

pays for this appraisal, but you must make your home 

available. It's also a good idea to make your home spotlessly 

clean and possibly make repairs before the appraiser gets 

there. Appraisers are human, so they'll naturally be kinder to 

homes that appear to be in good condition. 

10. NEGOTIATE & MAKE REPAIRS 

 

Now that the appraisal has been done, you should do the 

repairs you agreed to during the inspection negotiation. You 

may also want to do those repairs before the appraisal, if you 

think they could affect the value. After all, since you’re going 

to do them anyway to close on the deal, you might as well do 

them to raise your home’s value. 
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11. CANCEL UTILITIES AND 
HOMEOWNERS INSURANCE  

Cancel these to be effective on the day after your projected 

day of recording. Your lawyer or escrow representative can 

give you an estimated date of closing. 

12. CLOSING DAY 
This is the day when all money changes hands and final 

documents are signed, and the property change of 

ownership is recorded. In reality, these things may happen 

over several days. For instance, the buyer might wire their 

money two days before closing. The buyer might sign 

documents on the day of closing, but the recording doesn't 

happen until the next day. Until the property is recorded, 

ownership has not officially changed hands!  

Sellers do not need to be at closing physically, unless 

specifically required by the type of deal being done. Your 

documents can be signed beforehand, often with a mobile 

notary showing up at your house, or by going in at a different 

time to sign in person at the title company or lawyers office. 

You'll need to provide all keys that the house requires. 

These are likely keys to doors, locked gates, and garage 

door openers. If you go to the title company to sign, you can 

leave the keys with the title representative. If you sign at 

home, you can give the keys to your Realtor, or mail them. 
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But they must arrive at the title company before recording 

can be completed.  

13. CLOSING ESCROW  
Closing escrow means that the deal went well and you 

should be on the receiving end of any profits left after closing 

fees and mortgage payouts. The hired escrow agent closes 

the account and handles the transfer of the deed to the new 

owner or lender.  

 

14. MOVING DAY 
You may have written into your contract that you have 2 or 3 

days to move out after recording. You'll need to be moved by 

the exact time and date specified. The buyer has the right to 

move in at one minute past that time. If you don't write any 

extra moving days into the contract, then you'll need to be 
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out of your home by the time specified in your contract 

(usually 5 pm) on the date of recording.  

SUMMARY OF WHAT TO EXPECT... 
1. Negotiate an offer. 

2. Allow for the inspection and specialty inspections. 

3. Negotiate repairs. 

4. [Contact moving companies, if you haven't already.] 

5. Monitor contingencies (usually done by your real estate 

agent or lawyer). 

6. Allow for the appraisal. 

7. Make any agreed-to repairs. 

8. Sign any paperwork you're sent from the title and escrow 

companies, or your real estate lawyer. 

9. Pack and clean. 

10. Cancel utilities and homeowner's insurance for day after 

recording. 

11. Allow for a final walk-through by the buyers. 

12. Sign final closing documents & provide keys. 

13. Wait for acknowledgement of the recording, usually a call 

from your real estate agent and/or lawyer.  

14. Say goodbye to that home and hello to the next. 

I help home sellers move. Call me 
for an appointment to discuss your 

steps—from offer to closing day. 
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