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Here's to a New Year and another 
chance to make the world a better 

place for everyone. I hope you 
have a great 2022! 

Tim Lord | 317-319-9012 | tim@lordrealestategroup.com 
 

What could you get for 
your house in 2022? 

In January, I begin doing a lot of home 
price evaluations to help owners 
begin planning the sale of their home 
in the spring. If you’re planning a sale, 
email me your address, plus anything 
special I should know about your 
house, and I'll provide a preliminary 
estimate. Here’s no obligation.  
tim@lordrealestategroup.com 

Change Your Routine, Change Your Life 
If you're making New Year's resolutions, here's a fun exercise. It starts 
with a favorite saying of mine: "How we spend our days is how we spend 
our lives." To change our lives, then, we should change how we spend 
our days...not necessarily by moving to Bermuda, but by changing small 
daily habits that add up to the sum of who we are. 

 To do this exercise, sit down, open a blank document, and start 
answering this question: What does my AVERAGE day look like? 

Describe in detail how you spend your morning, what you do mid-day, 
what you eat, what routines you have at work, how your evening usually 
goes. Focus on things you do by habit. "I usually wake up around 6 am. 
Then go make coffee and read for 30 minutes. Then I do 10 reps of my 
weights. Then go into my office and start work. I start with email. After 
working about an hour, I get some breakfast, usually toast with jam, 
bacon, and an egg with cheese." Keep going like that. Be honest. 

 When you're finished, consider just 1 or 2 places you could make 
small changes that would add up to the biggest differences in your 
life. 

For instance, if you wanted to lose weight, could you cut out the toast 
and bacon in the morning? (Reducing your calories by 250 per day can 
result in around 26 pounds of weight loss in a year.) Or if you wanted to 
change your work results, maybe you could put off answering emails 
until you've done something more rewarding first.  

The idea is to tweak small habits that move you closer to a goal. I hope 
this exercise helps you have an even Happier New Year! 



  
 

 
 

 

  

How to redecorate a room when you lack "design sense" 
When you're ready for a change in style, there are plenty of design apps to help you redecorate a room. But before 
you dive into the "design app" rabbit hole, start with these fundamentals. 

1. Find inspiration rooms. Browse the 
internet or magazines to find rooms 
that make you say, "Wow, that's 
what I like." Save those images.  

2. Decide if you want to redecorate with 
all new items, or keep some of the 
old. If you plan to keep some items, 
try removing them from the space 
and only using them as they fit your 
new plan. Alternatively, keep one or 
two main items, and decorate around 
them in their style. 

3. Plan your design. If you've never designed a space before, you might be stumped. The tendency is to go back to 
what you had before. Rely on your inspiration rooms for ideas. Keep in mind how you plan to use the room. 

4. Finally, set a budget. List all the items you think you'll need/want to replace, add paint, and don't forget the 
lighting. Estimate the cost and trim the budget as needed. 

At any point, you could dip into those design apps for help with color schemes, layout, and furniture styles. 

Just for Laughs: A Husband’s Secret to a Happy Marriage 
A friend recently asked me: "What's the secret to your long and happy marriage?" 

I said, "That's easy. In my house, I make all the big decisions, and leave the little things for my wife to decide. This 
keeps everything in perspective." 

"Really?" he asked, surprised. "Exactly how did you get her to agree to that arrangement?" 

"It's easy. My wife decides how to dress the kids, which car we should buy, where to go on vacation, and how much 
money to save. I, on the other hand, make the big decisions, like whether America should attack Afghanistan, who 
should be the next Canadian PM, and where the Olympics should be held next. My wife NEVER objects to my 
decisions, and I never object to hers. It works out well.” 

 

January Quiz Question  
Which gives you more pizza – 2 mediums or 1 large? 



 

 

 

 

 

 

 

 

 

 

  

Quiz Contest 
Win a FREE Coffee Card 

Email me the answer to the question on page 2. Put the word QUIZ in 
the subject line. tim@lordrealestategroup.com 

 Last month's Q&A: What’s the world’s hottest chili pepper? The 
Carolina Reaper.  

Congratulations to last month’s winner!  

 

  

Free Report  

Financial Tips 
Especially for 
Young Adults 

Young adults have  
a lot to think about, and money is right 
at the top. But many don't take the 
long view of their finances until it's too 
late. With that in mind, here are 10 
foundational tips that all 20-
somethings should learn. Read now 
using your QR app & forward the 
report to anyone who can use it. 

 

Thank you! 
My business depends on people like you. 

Please introduce me to the people you 
care about, for their real estate help. 

Special thanks this month to… 

 
 
 

 

January 2021   Tim Lord | 317-319-9012 

What Makes a House 
a Mansion? 

According to Wikipedia: The word 
mansion derives through Old French 
from the Latin word mansio 
"dwelling," an abstract noun derived 
from the verb manere "to dwell." The 
English word manse originally defined 
a property large enough for the parish 
priest to maintain himself, but a 
mansion is no longer self-sustaining in 
this way. Today, a mansion is 
considered any large home, usually 
5,000 or more square feet. 

Across many large cities, street life at mid-day has 
changed. Gone are the pre-pandemic office 
workers streaming out of glass buildings for a quick 
bite at lunch. Empty malls and commercial buildings 
are a common sight today in ways no one could 
have imagined two years ago.  

At the same time, housing has gotten tighter and 
more expensive in those same cities. A person 
might wonder why they don't convert those empty 
office buildings into condos...solve two problems at 
once! It turns out, there are several reasons: 

 Developer resistance to giving up the more lucrative commercial space in exchange for condo rents. Many large 
property holders are hoping commercial will come back into style. 

 Office to condo conversions are very expensive. Consider the requirements to turn a "cubicle farm" into several 
small living spaces, each with its own access, bathroom and kitchen.  

 Lack of viability. Converting a large space from one use into another may not work for some structures. It makes 
sense for old hotels, but not necessarily for office buildings. Tearing down and starting over may be the solution 
we see in years to come as cities step in with financing help as an incentive.  



 

 

Tim Lord 
Lord Real Estate Group 
5455 W 86th Street, Suite #160 
Indianapolis, IN 46268 
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Is It Ok to Ask Why the Seller Is Selling? 
Sure it's OK to ask. The more you know about the seller's motivation, the better you'll be able to craft your offer. For 
example, if you know the seller just got a new job transfer, you might assume they need to sell quickly, or that their 
company is willing to pay moving costs.  

On the other hand, if the sellers are planning to travel for a while, they might not be in any hurry to sell. That could 
mean they’re less willing to negotiate. A good seller’s agent will “spin” the seller’s situation to the seller’s advantage, 
so you may not actually learn anything of negotiation value.  

For instance, they might say, “The sellers are moving because their kids are grown and they’re retiring out of the 
area. They’re not in any hurry, though. They love their house and want the right  
person to get it.” That’s code for “don’t make a low-ball offer!” 

Part of being a good real estate agent is knowing how to negotiate --  
so whether you’re buying or selling, call for knowledgeable representation. 

Tim Lord 
317-319-9012 

tim@lordrealestategroup.com  

This newsletter is for entertainment purposes only.  Credit is given to the authors of articles that are reprinted when the original author is 
known.  This information is solely for entertainment, and should not be substituted for medical, legal, financial or tax advice.  Do not hold us 
responsible for actions you take without proper medical, financial, legal or tax advice. This is not intended as a solicitation of listed property. 


