
 

How do Realtors know that the market is changing? We look at the following; 

· Number of houses/condos for sale 

· Price reductions during the time on the market 

· The pace of showings  

· The days on market until sale 

· Number of offers on listed houses/condos 

· Open House attendance 

· Number of homes/condos sold in a month  

· How homes are priced 

 

Each of these indicators represent the tools that Realtors use to predict the market 
and know how to price homes/condos. Do they always tell the future? Not always! 
Things like a pandemic, interest rates, and the economy can be unpredictable and 
can affect the real estate market. That said, Realtors have access to most of the 
above information and can use it to their advantage when selling houses/condos. 
During the past 2.5 years, I have never seen a market like this in my 20 years of be-
ing a Realtor, but, is it changing? 

If your property is currently listed with a real estate broker, please disregard.  
It is not our intention to solicit the offerings of other real estate brokers. 

Turn the page to see what these indicators are telling us... 



 
Number of houses/condos for sale  
Currently there are between 40 and 50 
houses/condos for sale in Pike Township. 
(It can change daily) 12 to 14 years ago 
there were about 1000. During that time it 
was a buyers market. The buyers had so 
many choices that could dictate the sale. 
Today it is a sellers market. There is so 
much demand and so few houses on the 
market that the seller can dictate the sale. 
A balanced market in Pike would be 500 
houses/condos for sale. I don’t see that 
happening soon.  
 
Price reductions during the time on 
the market 
This can indicate that the house/condo 
was not priced right to begin with. It can 
also indicate that the neighborhood 
changed. Maybe seller A had their house 
up for sale. Seller B had a comparable 
house up for sale. Seller B sold their 
house at a reduced price. In order for 
seller A to sell their house they would 
have to lower the price. If Seller A did not 
lower their price, it may become a chal-
lenge at appraisal time.  
Price reductions are not needed in this 
market. Chances are that properties for 
sale are sold over list price. The very few 
that I see are on high priced properties 
which is normal. 
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The days on market until sale 
The longer the house stays on the mar-
ket the less a buyer is willing to pay. 
Your typical buyer thinks there is some-
thing wrong with the house. Maybe it is 
priced to high. Maybe it is in a bad loca-
tion. Maybe it is the condition of the 
house. 
Ten to twelve years ago it was not unu-
sual for properties on the average to be 
on the market for 60 to 90 days. At that 
time it was a buyers market and there 
were over 1000 homes/condos for sale 
in Pike Township. Today the average 
days on the market is 9 with a median 
days on the market at 4  
 
The pace of showings 
It use to be that the National Association 
of Realtors said that you should be able 
to sell a house within 10 showings. Dur-
ing the pandemic, you might get 10 
showings in the first hour of the listing. I 
was always taught that the more buyers 
you get through your listing the faster it 
will sell.  
I sold a house this year that had 45 
scheduled showings in the first 3 days. 
The seller restricted showings to certain 
hours of the day. Because of the pan-
demic, there were no overlapping show-
ings.  

Data taken from MIBOR’s (Metropolitan Indianapolis Board of Realtors) BLC (Broker Listing Cooperative) 
Information Deemed Reliable, but not Guaranteed. 



 The real challenge was that it was a 
hoarders house. It sold the first day with 
31 offers.  
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The number of offers on listed  
houses/condos 
Normally, a listing agent was happy with 
one offer they could work with. This year 
I had a listing that had 31 offers. That is 
a sign that the demand is more than the 
supply. 
National Association of Realtors said 
that the average number of offers on 
properties was 5 in 2021. Now it is about 
3.  
 
Open House attendance  
During the pandemic, I attended two 
open houses. Both had waiting lines at 
the front door. Both I had to park a block 
away. Years ago, you were lucky if you 
got 1 to 3 guests. I will admit, open 
houses are not needed in this market 
and are rare. 
When I started out in real estate, I at-
tended about 10 to 12 open houses on a 
Sunday afternoon. Now, I am lucky to 
find 1 or 2. 
 
 
 
 
 
 

Number of houses/condos sold in a 
month 
Usually, you compare a month this year 
to the same month last year and see if 
more or less houses/condos were sold.  
This should give you an overall feel of the 
market.  
The record year for Pike was 2005 
with1642 houses and condos sold. It bot-
tomed out because of the market down-
turn in 2011 with 849 sales. We are slow-
ly coming back with 1255 sold last year. 
This year we may be under that. Until we 
have more of a balanced market, it will be 
hard to judge. 
 
How homes/condos are priced 
There will always be houses/condos 
priced at under and over market levels. 
The under market level houses/condos 
will be sold fast. The over market level 
houses/condos won’t unless the market 
prices are rising. The question becomes, 
how many days before the market hits 
the price point. It may be way above the 
average days on the market and buyers 
will then think something is wrong with 
the house/condo. 
I anticipate the market will level out. Yes, 
prices will keep rising but not as fast as 
the last 2.5 years. Until more houses are 
sold at list price or under list price, the 
market will remain the same.  
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